Lean Canvas

Problem
1. OrtcyTtcTBYIOT
poccumnckme
npu3BOAMTENN

nasepHbix CO2 cTaHKkoB
c uny.

Poccunckue
nonb3oBaTenu
nasepHbix CO2 cTaHKoB
c Ury nonyvatot
HeKa4yeCTBEHHbI ToBap
Mo CyLLLECTBEHHO
3aBblLIEHHOM
CTOMIMOCTW.
Poccunckme komnaHum-
npoAasLbl 3apybexHbIX
CTaHKOB HE Yy4YUTbIBaOT
0COBEHHOCTH
POCCUNCKOro pblHKA.
OTeuecTBEHHbIE
WHHOBAaLM
OTCYTCTBYIOT.

Existing Alternatives

1.

KomneTeHTHble B
TEXHUYECKNX BOMpocax
nornb3oBaTenu co3gatoT
COBCTBEHHbIE
KOHCTPYKLMMW Na3epHbIX
CO2 ctaHkoB ¢ YlY Ha
OCHOBE 3apybexHbIX
Komnnektyowmx. Kak
npasuIo, Kakne-nubo
MHHOBaLMK
OTCYTCTBYIOT.

Solution Unigue Value Proposition
1. VHHOBaUMOHHaA 1. CospaHue
KOHCTPYKLUMS NasepHbIX OTEYECTBEHHOMN

Key Metrics
1.

Designed for:

MCBW «pyxba»

CO2 ctaHkoB c YlY ¢
NPUHLMNMansHO HOBOW
cucTemom 2.
AbIMoyaaneHus —

noBblILLUEHNE 3.
3HeproadPEeKTUBHOCTH
NPOV3BOACTBEHHOIO

npouecca go 200 pas!
BHenpeHune

WHHOBALMOHHOIO

peleHus B

XO3SINCTBEHHbIN 060pOT
nocpeacTBOM

HaLMOHanNbHbIX

NPOEKTOB.

oTpacnu nasepHbIx
CO2 ctaHkoB c Yl1y.
100%-1 noTeHuunan

CyuiectBeHHOE
noBbILIEHnE
3KOHOMMYECKOM
aKTMBHOCTM U
TEXHOMOrMYEeCKoro
cyBepeHuteTa PO.

High-Level Concept
100%-e KOHKYpeHTHOe
npevMyLLLeCTBO.

3avHTepecoBaHHOCTb U
COAeNCTBME YaCTHbIX U
rocyapCTBEHHbIX
CMOABWXHUKOB NPOEKTA.
Konu4yecTBo pearibHbIX
N NOTEHLMarbHbIX
3aKasymkoB Yyepes 12
MecsiLEeB nocre
oduumanbHoro 3anycka
npoekTa.

BbIxoq Ha TOYKy
6e3ybbITOYHOCTY B
TeyeHune 24-x mecsueB.
WHTEeHCcudurKkaums
Ou3Hec-geaTenbHOCTH.

MnMrnopTto3amMeLleHna.

Designed by:
Oanunnud A. H.

Unfair Advantage

1. Bo3MOXHOCTb BbIxo4a
Ha POCCUNCKMIA PbIHOK B
He3amMeTHOM A4S
3apybexHbIX
KOHKYPEHTOB peXnMe.

2. WmeeTtcs noteHuman
KOMMEepPYeCcKoro
TpaHcdepa TEXHONOMNN
Ha OCHOBE MaTEHTHbIX
JIULEH3UNA.

3. ToBapHbIl 3HaK.

Channels

1. Camo3aHATble U
NHOVBMAYaNbHbIE
npegnpuHMMmaTenu,
topuguydeckme nuua.

2. Peknama B npodunbHbIX
rpynnax couunasnbHbIX CETEN.
3. Peknama v npoasmxeHue ¢
NMOMOLLbI YaCTHbIX U
rocyaapCTBEHHbIX
WHOBALMOHHbIX CTPYKTYP
Tomckon obnactn n PO.

4. OTpacneBble BbICTaBKM 1
POpYyMbl TEXHONOMMYECKOIO
pas3BuTUS.

5. HaumoHanbHbIe NpoeKkTbl U
WHHOBALMOHHbIE KOHKYPCbI.
["oc3akynku.
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Customer Segments

1. Bce oTtpacnu
MPOMbILLIIEHHOCTH.

2. Manbin, cpegHun n
KpynHbIN GU3Hec.

3. CneumanuampoBaHHble
HaUMOHamnbHbIE
NPOEKTbI
(«Obpa3zoBaHuey,
«HaumnoHanbHas
TexHonormyeckas
WHUUMaTMBa» U T. M.).

Early Adopters

1. Camo3aHsaTbIie U
NHONBMAYanbHbIE
npeanpuHUMaTenu,
topugndeckue nuua.

2. OTBETCTBEHHbIE 3a
peanusaumio HaLMoHarbHbIX
NPOEKTOB rocyAapCTBEHHbIE
nearenu (Takasi BO3MOXHOCTb
nmeetcs).



Cost Structure Revenue Structure

1. CosgaHue npototmna n gosoaoyHoie HAOKP. 1. PaHHue nocneposatenu.

2. [laTeHTOBaHME. 2. Tocsakynkun. HaunoHarnbHble NPOEKThI.

3. ToBapHbIN 3HaK. 3. Kommepueckun TpaHcep TEXHOSOMMN.

4. Peknama v npogsuxeHune. 4. CobcTBeHHas NpoM3BOACTBEHHAS AEATENBHOCTb U dhpaHLIn3a.
5. bBusHec-geaTenbHOCTb BO BCEX acnekTax.



